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Some common questions I get from home sellers often pertain to maximizing Return on Investment 
(ROI). I’d like to share my two cents: 
 
• Renovate, but keep your listing at a competitive price 

The old saying, "You have to spend money to make money,” still holds true. However, when thinking 
about remodeling anywhere in the house, one has to be careful to not spend so much that the price 
of the home skyrockets to a point that one’s investment can no longer be recovered. Potential buyers 
will love the kitchen but may not make an offer if the house is priced way higher than others in the 
area. Make sure you keep renovation costs moderate so that the house remains at a competitive 
price. 
 

• Definitely consider kitchen or bathroom renovations 
Kitchens and bathrooms are areas in homes where you can tell if money has been well spent or not. 
They’re the most expensive areas of the home in terms of construction. A kitchen remodeling effort, 
which includes re-facing cabinets and hardware, replacing older laminate styles, and adding energy-
efficient technology, will cost about $20,000. The return on investment hovers at around 70%. These 
numbers make kitchens the best room to remodel in the entire house from a return on investment 
perspective. Closely behind are the bathrooms. Spa walk-in showers have replaced whirlpool tubs as 
the must-have cleaning machine in bathrooms. Most people don't have the time to take long baths, 
so a lot of time you're giving away all that square footage for a tub that rarely gets used. Instead, 
soaking tubs are trending now both for space efficiency and aesthetics.  

 
• Possibly consider a basement renovation 

Finishing a basement can be a good investment as well. It makes the sale of a home more appealing 
and gives the buyer an extra reason to place an offer. According to cost versus value surveys 
conducted annually by Remodeling Magazine, the average return on investment for a basement is 
currently around 75%. In my own experience, however, I have found that a finished basement pays 
you back more in the range of 40%-50% of your cost. However, some modifications can yield higher 
returns than others. Making expensive renovations to the basement for more luxurious purposes, 
such as adding a home theater, bar, or kitchenette, may yield a lower rate of return because those 
modifications tend to be more expensive while the buyer might not find use for these additions. On 
the other hand, spending extra on a play room for children or adding a bathroom can increase the 
yield because you are adding more potential utility to the renovated area while keeping the cost of 
the renovation comparatively low. 

 
• Fix the essentials first 

Please keep in mind that you're less likely to recoup your investment in a major kitchen or bathroom 
remodel if you have a leaky roof or faulty mechanicals. Buyers won't look past that no matter how 
amazing the kitchen and bathrooms are. Pay close attention to servicing, repairing, and even 
replacing furnace, air conditioning, and plumbing work. Most buyers take these basic systems for 
granted and assume everything is in working order, so make sure the existing structure is sound. 
 

• Small improvements add up 
There are also relatively inexpensive home improvements that may get you higher returns. 
Adding curb appeal to your house is one way that not only makes it easier to sell but also 
gives it a nice and finished look that you can take pride in. Below are some other small 
improvements: 
- Add a fresh coat of paint (in neutral colors)  
- Clean or replace carpets 
- Refinish hardwood floors 
- Paint the front door  
- Replace exterior lighting 
- Upgrade your mailbox (if needed) 
- Spruce up the landscape 
 

• Other factors to keep in mind 
While the return on investment percentages mentioned above have historical backings, the return on 
investment on your renovations may vary depending on the location of your home and the current 
state of the housing market. 

 
Below is the current listings update in Somers Chase. Also attached to this document is a Somers 
market report provided by the Hudson Gateway Association of REALTORS. 
 

Address Listed Price 
         ($)                   ($/SqFt)  

Sold Price Adjustment 
($) 

Days on 
Market (DOM) 

19 Hallocks Run 835,000 194.05 ---------- ---------- 163 
30 Hallocks Run 815,000 238.58 ---------- ---------- 72 
71 Hallocks Run 800,000 233.37 ---------- � 25,000 137 

1 Hyatt Lane 774,900 198.39 ---------- � 10,000 22 
5 Mathews 899,000 $/SqFt Sold 

142.88 
$850,000 
08/28/18 

---------- 59 

 
If you have further questions or concerns, please don't hesitate to reach out. 



Local Market Update – July 2018
A Research Tool Provided by the Hudson Gateway Association of REALTORS®

Somers
Westchester County

Single-Family Homes July Last 12 Months

Key Metrics 2017 2018 % Change Thru 7-2017 Thru 7-2018 % Change

New Listings 22 39 + 77.3% 281 320 + 13.9%

Closed Sales 14 21 + 50.0% 169 175 + 3.6%

Days on Market Until Sale 57 57 0.0% 94 71 - 24.5%

Median Sales Price* $599,000 $582,000 - 2.8% $555,000 $519,000 - 6.5%

Percent of Original List Price Received* 99.9% 97.0% - 2.9% 96.2% 96.0% - 0.2%

Inventory of Homes for Sale 108 119 + 10.2% 88 91 + 3.4%

Condos July Last 12 Months

Key Metrics 2017 2018 % Change Thru 7-2017 Thru 7-2018 % Change

New Listings 21 19 - 9.5% 168 167 - 0.6%

Closed Sales 17 13 - 23.5% 143 130 - 9.1%

Days on Market Until Sale 48 61 + 27.1% 72 76 + 5.6%

Median Sales Price* $414,500 $422,000 + 1.8% $410,000 $410,000 0.0%

Percent of Original List Price Received* 97.3% 96.5% - 0.8% 96.3% 96.0% - 0.3%

Inventory of Homes for Sale 44 50 + 13.6% 34 38 + 11.8%

Co-ops July Last 12 Months

Key Metrics 2017 2018 % Change Thru 7-2017 Thru 7-2018 % Change

New Listings 0 0 0.0% 0 0 0.0%

Closed Sales 0 0 0.0% 0 0 0.0%

Days on Market Until Sale –– –– –– –– –– ––

Median Sales Price* –– –– –– –– –– ––

Percent of Original List Price Received* –– –– –– –– –– ––

Inventory of Homes for Sale 0 0 0.0% 0 0 0.0%

* Does not account for sale concessions and/or downpayment assistance. | Percent changes are calculated using rounded figures and can sometimes look extreme due to small sample size.

A rolling 12-month calculation represents the current month and the 11 months prior in a single data point. If no activity occurred during a month, the line extends to the next available data point.
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Current as of August 7, 2018. All data from the Hudson Gateway Association of REALTORS® MLS. Report © 2018 ShowingTime.


